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Drug delivery and generic medicine: The challenges ahead - choose where to play - MENA as an industry model

Although there is still room for growth in generics, delivering it has become more complex. Given that penetration rates 
are as high as 80 percent in the US and 70 percent in Central and Eastern Europe, significant potential exists for volume 

penetration in many markets. In addition, between $20 and $60 billion of originator sales will continue to go off-patent each 
year. However, generics companies face considerable challenges to their profitability and growth. The continent of Africa is 
becoming a large opportunity. The broader pharmaceuticals market, currently estimated at $18 to $19 billion, is expected to 
grow to about $50 billion by 2020, representing an annual growth rate of 12 percent. Generics are one of the most vibrant 
sectors of the market. Worth $4 billion, it is expected to reach $18 billion by 2020 on annual growth of 22 percent. This review 
will illustrate a full scope picture based on more than 18 years of visual management in the industry and consultation in MENA 
region in addition to the authorized reports and statistics which draw a map for market players.
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